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Key Metric #1: Days in Accounts Receivable 
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Key Metric #2:  
Percentage of A/R Greater than 120 Days  
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Key Metric #3: Adjusted Collection Rate 
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Key Metric #4: Denial Rate 
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Putting It All on the Bottom Line: Key Metrics for Payer Negotiations 
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It Is Easy to Master These Metrics! 

http://www.navicure.com/
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About Navicure 

http://www.klasresearch.com/
http://www.navicure.com/

